
PROFESSIONAL SUMMARY

B2B Sa les execut ive wi th over  6 years of  exper ience in  industr ia l
t rad ing ,  dea ler  and d ist r ibutor  management ,  and ter r i tory
deve lopment .  Proven ab i l i ty  to manage quotat ions ,  pr ice
negot iat ions ,  and long term customer re lat ionsh ip across Ipoh ,
Kua la  Lumpur ,  Neger i  Sembi lan Johor ,  and Indones ia .  Exper ienced
in coord inat ing suppl iers ,  de l ivery schedules ,  and export
documentat ion .  Strong hands-on sa les profess iona l  su i tab le for
industr ia l  and techn ica l  product env i ronments .

EDUCATION

D E G R E E  I N  B U S I N E S S  A N D  M A R K E T I N G

INTI  INTERNATIONAL UNIVERSITY |  20 15  -  20 17

D I P L O M A  I N  B U S I N E S S

INTI  INTERNATIONAL UNIVERSITY /  20 1 3 -20 15

WORK EXPERIENCE
D I R E C T O R /  B U S I N E S S  O W N E R  ( B 2 B  T R A D I N G )

WSP 68  ENTERPRISE |  MAR 202 1  -  p re s ent
Managed 15 key accounts B2B t rad ing of  d isposable p last ic
ware .
Bu i l t  and mainta ined dea ler  re lat ionsh ips across 4 mul t ip le
Malays ia  states and 1  in  Indones ia .
conducted regu lar  market  v is i ts  to ident i fy  industr ia l  customer
needs and new opportun i t ies .
Prepared quotat ion ,  presentat ion ,  negot iate pr ic ing and c lose
sa les wi th dea ler  and bu lk  buyer .
Prov ide qua l i ty  serv ices for  dea ler  in  coord inat ing suppl iers  to
ensure product qua l i ty ,  s tock ava i lab i l i ty  and de l ivery t imel ine .
Managed export  documentat ion and sh ipments to Indones ia  
Handled order  process ing ,  log ist ics  coord inat ion ,  inhouse
documentat ion and af ter  sa les fo l low up.

S A L E S  E X E C U T I V E  ( D E A L E R  &  T E R R I T O R Y  S A L E S )

UMOBILE SDN BHD |  JAN 2019  -  FEB 202 1

Managed ass igned sa les ter r i tor ies and dea ler  account .
Supported dea lers  in  ach iev ing month ly  and quarter ly  sa les
targets . ’
Ana lyses sa les performance us ing Microsoft  Exce l  (VLOOKUP) .
P lan promot iona l  act iv i t ies  and ass ist  dea lers  in  market
execut ion .
Col lect  market  inte l l igence and prov ide feedback to
management .

S A L E S  E X E C U T I V E  ( F I E L D  S A L E S  &  D I S T R I B U T I O N )

HEINEKEN MALAYSIA BERHAD |  JAN 2018  -  DEC 2018

Conducted f ie ld sa les v is i ts  and moni tor  out let  performance.
Coord inate promot ions and ensured proper execut ion at  dea ler
leve l .
Prepare sa les and market  s i tuat ion reports  for  managements .
Ass ist  dea lers  wi th promot iona l  support  and sa les act iv i t ies .

011-37000382

v incentchong1116@gmai l .com

C O N T A C T

P E R S O N A L  S K I L L S

Creat iv i ty

Team bui ld ing

Communicat ion

Problem Solv ing

Leadersh ip

S O F T W A R E
K N O W L E D G E

Microsoft  Exce l
(v lookup ,  data
ana lys is )

Microsoft  Word &
Powerpoint

Sa les report ing too ls

Bas ic  SQL knowledge

E X P E R T I S E

B2B & B2C sa les
Dea ler  & Account
management
Negot iat ion ,
Presentab le & Pr ic ing
Market  Ana lys is&
Terr i tory  Courage

BUSINESS OWNER

C H O N G  W E I  S H E N

146 Ja lan Haruan 1/9 ,
Taman Megah 

70300 Seremban

Relat ionsh ip Bu i ld ing
Sa les Report ing &
Forecast ing

Problem Solv ing &
Communicat ion

A D D I T I O N A L
I N F O R M A T I O N

Exper ience in  export
operat ion and
documentat ion
Wi l l ing to t rave l  for
sa les and market
deve lopment
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