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SUMMARY

Dynamic Business Development and Marketing professional with proven experience driving client acquisition, market expansion, and revenue growth across hospitality and corporate sectors. Skilled in lead generation, sales strategy, and digital marketing campaigns that boost brand visibility and customer engagement. Adept at building strong client relationships, analyzing market trends, and leveraging data-driven insights to deliver measurable results. Recognized for combining strategic thinking with hands on execution to accelerate business growth and exceed targets.
EXPERIENCE

Interadigm Sdn Bhd,  Senior Corporate Sales Executive                                                              Oct 2025 - Present
Drive business development and corporate sales initiatives to expand client portfolios and strengthen long-term partnerships.
Lead client acquisition, relationship management, and marketing activities targeting senior executives across various industries. Collaborate with event production and marketing teams to design customized event solutions that meet client and market objectives. Increased overall revenue by 25% through strategic business development, upselling, and cross-industry partnerships. Recognized for enhancing brand visibility and achieving record attendance at key Interadigm flagship conferences through targeted marketing campaigns.
V-Global Ventures,  Marketing Executive                                                                                          Sep 2024 - Sep 2025
Developed and executed digital marketing campaigns across social media, resulting in a 40% growth in online engagement and
25% increase in qualified inquiries. Analyzed campaign performance using analytics tools, optimizing ad spend and improving ROI by 20%. Collaborated with cross-functional teams to identify new growth opportunities, contributing to a 15% boost in sales pipeline. Assisted in implementing efficiency strategies that reduced operational costs by 12%. Supported training and onboarding of 20+ staff members, raising service quality scores by 15%.
Datapro Information and Technology,  Business Development & Analytics                                  Jul 2023 - May 2024
Generated and qualified 150+ new leads per quarter through targeted outreach, networking, and industry research. Built and maintained relationships with 20+ corporate clients. Conducted competitive market analysis to identify new growth opportunities, driving a 25% increase in proposal success rate. Designed tailored sales strategies for different market segments, boosting conversion rates by rapidly. Collaborated with marketing team to align campaigns with sales goals, contributing to a 15% lift in customer engagement. Managed the end-to-end sales cycle, from lead generation and prospecting to closing deals, consistently exceeding quarterly sales targets.
EDUCATION

Sathyabama Institute of Science & Technology, INDIA     Bachelor of Computer Science and Engineering.                                CGPA: 7.77/10.
LICENSES & CERTIFICATIONS

Google Business Intelligence Professional Certificate
Google Digital Marketing & E-commerce Profesional Certificate

SKILLS

Business Development   •   Marketing   •   Client Acquisition   •   Strategic Partnerships   •   Negotiation   •   Client Relationship Management   •   Networking   •   P&L Management   •   Marketing Strategy   •   Digital Marketing

